
building. But this is part of the 
reason they can keep prices so low. 
“It was the company’s requirement,” 
said owners Brian and Peg Bennett, 
speaking of the franchisor. “They 
want the rent low so we can offer 
reasonable prices,” said Peg.

want to recreate your house every 
month. 

That’s why every Thursday and 
Saturday (the only days they’re 
open), people flock to 2520 Shell 
Road. On your first visit, you may 
be surprised to find that Real Deals 
is housed in an air conditioned  
warehouse, not a fancy retail 

C hange is a good thing. 
A new hair-do, ordering 
a different item on the 
menu—change can be 

exciting, especially when it doesn’t 
cost a lot. Real Deals, a new home 
accessory store in Georgetown, is 
packed with so many affordable and 
unique decorator items, you may 

By Alicea Jones
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Clocks, Candles and Chickens 
Though chocked full of 

merchandise, Real Deals is neat 
and orderly. And the twenty-foot 
ceilings give the store an open, 
spacious feel. Whether stacked 
atop a weathered shelf or a country 
hand-painted buffet, everything has 
its place. 

What you will notice when you 
first walk in is a wall covered with 
an extensive variety of clocks; round, 
square, metal, wood, some stand 
alone, some hanging from scrolled 
metal stands. There is something 
for every time-keeper’s taste. Just 

beyond the clock wall is a display 
of Tuscany paintings on distressed 
wood. Oranges, grapes, and apples 
in muted shades—a rustic touch of 
Italy for the kitchen. If poultry is 
more your style, look for the rooster 
section. You’ll find ceramic rooster 
sculptures in a mixed palette and 
even some with polka dots. 

The center section is stocked 
with organized rows of soy candles 
in various scents. As an alternative, 
be sure to take a whiff of the scented 
battery operated candles, some of 
which are remote controlled. Even 
though there is no flame, the light 
goes out when you blow on it. It’s a 
great conversation piece.

continued on page 30

Recharge, More To See 
Brian and Peg know that all this 

sniffing, looking, touching, and 
imagining works up an appetite. 
So in a discrete corner of the store, 
you’ll find cookies or homemade 
banana bread and an iced drink to 
recharge your battery. Once your 
tummy stops growling, you’ll be 
glad to find yet another room of 
tempting items. The racks of silk 
flowers (including red, orange and 

yellow poppies) look real enough to 
pick. And the assorted metal painted 
plaques and unique coffee table 
items will give you plenty of ideas 
for sprucing up your living areas.

Two Days, Too Good To Be True 
This is not Brain and Peg’s first 

business venture. In the seventies, 
they made and sold woodwork and 

This is not the 
kind of store 
you run into on 
the way to the 
airport. Real 
Deals is a store 
you savor.

“
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 At first, the franchisors weren’t 
sure the Real Deals success story 
could be duplicated in Georgetown. 
“The franchisor wanted it to be in 
Round Rock. We insisted it be in 
Georgetown,” said Brian. Brian and 
Peg have lived in Georgetown for 16 
years and had no desire to leave. “If 
they wanted us to go elsewhere, we 
would have done something else.” 
Brian and Peg believed they would 
serve a niche here in Georgetown. 
There were no home accessory 
stores offering unique items, as 
reasonably priced. 

continued from page 29
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stained glass. They also owned a pest 
control business and a construction 
company. Most recently, they both 
worked in real estate. But when 
they discovered Real Deals on 
one of their trips to visit family 
in Colorado, they knew they were 
about to embark on something 
completely different. They liked that 
the company was family-owned. 
Corporate buyers automatically 
replenish inventory and the store 
is only open on Thursdays and 
Saturdays. “Two Days, Too Good 
To Be True is the company’s motto,” 
said Brian. This reduces costs and 
gives the couple a chance to keep 
the store organized.

Give Us Georgetown 
“It would take us five years to get 

a business built this way . . . without 

the franchise,” said Peg. They were 
so impressed with the franchisor 
family (the parent company is run by 
five vivacious daughters) that they 
signed up for franchisee training 
before deciding to buy a store. They 
also appreciated being able to open 
the store in Georgetown.
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Change Is As Change Does 
People come to shop at Real 

Deals from all over. Some come to 
buy wedding banquet accessories, 
like the swaths of organza that 
come in seasonal colors. Some 
come as a destination spot, bringing 
out of town guests looking for 
something new and different to 
take home. And while we’re on this 
topic, here’s some advice for out-
of-towners: this is not the kind of 
store you run into on the way to 
the airport. Real Deals is a store 
you savor. “They have to go around 
about three times because they 
could miss things,” said Brian.

Like their customers, Brian and 
Peg like change too. They’re just 
as excited when they open their 
weekly shipments. They never know 
what they’re going to get, but it’s 
always something interesting. Peg 
even admits that her house guests 
are sure to find familiar decorations 
when they visit the store—maybe 
a decorator lamp or a floral wall 
hanging topped by scrolled ironwork, 
that Peg couldn’t resist. And they 
never know how many of each item 
they’ll get or whether they’ll receive 
the same item again. So if you see it 
and like it, get it.  Some opportunities 
for change only happen once. 


